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To my husband, Mark, who graciously and patiently tolerates my
dream of having a homestead.

To my children, who have spent many hours pulling weeds and
listening to my ramblings about how to grow your own food and
why you should be self-sufficient.

To my Dad, who passed in 2020, he taught me everything I know
about how to garden.

Finally, to my Lord and Savior, Jesus Christ, for healing my
emotional trauma from childhood through nature on this
homestead.

 . 

DEDICATION



A great interactive resource for homesteading, and a
thorough guide to lead you to success. It really opens the
door for all the possibilities on your homestead for
bringing in income utilizing someone’s own personal gifts
and interests. A great one to keep in your back pocket to
always reference through your journey! 

-Tessa McCormick
 .

REVIEWS

Kelly starts from the very beginning helping people to realize
their business dreams by first setting them up for success with
their finances. "There is no new business that will be able to
support a large debt load and/or high monthly expenses." She
walks you through all of the different topics you need to
consider when starting your homestead business along with a
calendar of action-oriented steps. This books is a great resource
for people just starting to plan their homestead business or who
aren't sure of what direction they want to go. Kelly will help you
to overcome that sense of overwhelm that can settle in when
planning a business. The possibilities that Kelly suggests are
endless!    

                               - Rebecca, H&H Flower Farm and Apiary

I've been homesteading for awhile, and after a lot of
experience (both good and bad) and a lot of reading, I thought
I'd seen everything I needed to see about how to make the
best of my place. I was wrong.

"Creating a Homestead Business that Pays the Bills" is a great
book for those brand new to homesteading, and perhaps an
even better book for those who have been homesteaders for
awhile, who need to take things to the next level and just
aren't sure how to go about it. "Creating a Homestead Business
that Pays the Bills" gave me new ideas, and the resources to
help me put them into action, while helping me see what could
make my current situation easier and more profitable.
I strongly recommend "Creating a Homestead Business that
Pays the Bills" to anyone currently homesteading, and to those
still in the dreaming stage.    
                                                                          -L. McFall



Hi, I'm Kelly Morris and I'm so thrilled to meet
you!

I've been homesteading for over 25+ years and
it's the best thing I've ever done with my life.

This lifestyle was the furthest thing from my
mind growing up.  I grew up in the suburbs in
an entrepreneurial family.  Being financially
independent and free of debt was important to
my parents.   

THE AUTHOR

My first job was working in the family business.  Learning the fundamentals of
running a business was a big part of my high school years.  I went on to pursue
a degree and career in Accounting.

But after many years of working in corporate America, I was unfulfilled,
stressed and disillusioned.  There had to be something more to life than this. 

.I discovered the homesteading lifestyle before
it was so mainstream.  The closest thing I could
compare it to was the "back to the land"
movement of the 1970's.

Having no experience in agriculture
whatsoever, and long before the internet, we
used book knowledge to build our homestead.

Combined with my business background, we
created a profitable homesteading business!  

.
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I am so glad that you decided to purchase this eBook!  Thank you
for supporting Gently Sustainable!

As a homesteader, I can tell you that there's nothing in the world I
would rather be doing!  

Growing our food and raising livestock is a lot of work, but it's
extremely fulfilling.

So why not make money doing what you love to do?

I've heard it said "There's no money in farming" again and again. 

I disagree.

Depending on how you go about running your business, you CAN
make enough to pay your bills and have a balanced life.

If you think you're going to set up a farm stand at the end of your
driveway during the summer months and expect to pay your bills
from that income, you will be disappointed.

However, by the time you finish reading this book, I hope that you'll
begin to see that it is not only possible to make money by
homesteading, but very doable!

This book was designed for those who are tired of the 8-5 dead-end
job and prefer to find a way to make a good income from their
homestead!

Let's get started!
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Chapter 1

Can You REALLY Make
Money Homesteading?



The Home-Based Business
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Home-based businesses are nothing new, and that's what a homesteading
business is!

There are many examples of large, successful corporations that had humble
beginnings in someone's home....Amazon comes to mind here.

Jeff Bezos left a good job and started an on-line book store in his garage in
1994, named Amazon.  You know the rest of that story.

Now, don't get me wrong, I wouldn't want Jeff Bezos lifestyle for one second. 
 I'm looking for peace in my life and local sustainability.

However, every person who starts a new business, and expects to be
successful, must first take a hard look at their current situation.

Let's discuss the attributes of someone who has the best possible chance to be
successful at starting a business of any kind.



Emotional Support
 Starting a new business works best with an emotional

support system.  This would likely be your spouse, with
whom you need to be in complete agreement with about
starting this business.

Businesses fail everyday because of discord at home and
within marriages.  Go ahead and have those "tough"
conversations now about how things will be handled
when the "going gets tough".

There have been many times during our marriage that
our business earned less than we had planned for.  That's
just part of doing business.  What's important is how you
handle those lows and bounce back.
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Debt Load
This is a biggie.  Here's what you need to understand: there
is no new business that will be able to support a large debt
load and/or high monthly expenses.

Too much debt is another reason businesses fail.

Before we started our business, we took the time to pay off
our debts.  Was that fun?  No.  Who wants to wait to do
something when you have a great idea??

But it's necessary for the long-term survival of your
business. More about reducing your overhead later.

How We Paid off $100K of Debt in 3 1/2 Years
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Capital
 

Having  a "life-line" for when
money is tight is another
important first step before
starting a business.

I recommend saving at least
three full month's worth of bills
and setting that aside.  If you can
save more, do it.  You can't go
wrong with saving too much
money.
 .

Consider, too, that you are
probably going to need
equipment and supplies for
any business venture.  

A good, used John Deere
tractor can cost about $5,000. 
 You're going to need reliable
tools and equipment to make
money.

It takes money to make money.
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Having a passion about
what you do is what makes
you get up every morning
and do it all again, with a
smile on your face!

There are so many people in
the world who go to a job
every single day that they
absolutely loath, just to pay
the bills.

Starting a homestead
business, or any business
for that matter, requires
that you LOVE what you're
doing!  That you believe in
what you  can offer  in
terms of product and
services!

Building a home-based
business is your opportunity
to LOVE your job again!  It's
your chance to find
fulfillment in your work!

Passion
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How to Reduce Your
Overhead

Your overhead consists of your non-negotiable bills every month. 

This can be everything from your mortgage, property taxes, property
insurance, car payments, car insurance, gasoline, car repair,
groceries, utilities, etc. and the list goes on!

We all have overhead.  But remember this:  Every dollar you save by
reducing your overhead goes directly to your bottom line!  It's like
earning your money back!

When you are starting a new business, it's important to reduce your
overhead as much as possible.

This might mean moving to another less expensive home.
 

Perhaps you need to sell a car to get out of the car payment and
insurance.

 
You may need to start cooking at home instead of eating out.

 
Calling the insurance companies you do business with and negotiating

a better deal on a "bundle" is a good idea.
 

You may need to switch cell-phone providers to save money.

Anything and everything needs to be "on the table" to be done  away
with, even if it's just temporary until you get on your feet.

50 Frugal Living Tips to Save Money Now

https://gentlysustainable.com/50-frugal-living-hacks-to-pay-off-debt/


 
Paying Off Debt

 
Once again, the chances of being successful with any new business
increase considerably when you don't have a large debt-load on your
back.

Paying off debt is one of the best things you can do for yourself and
your family!

Begin by making a list of all of your debts, with the balance owed and
interest rate being paid.

Once you've got an accurate list of your debts, focus on paying off the
lowest balance first.
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Once you pay off the smallest balance, take the
money that you were paying on that smallest debt
with, and add it to the payment on the next
smallest debt.

This is known as "The Snowball Effect" and it works
very well to give you some much needed
gratification.  It also pays debt off fast!

The "Snowball" Payment Plan
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What We Owe
      Creditor                      Balance          Interest          Payment       # Pmts.



chapter
Making the Transition
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Few people jump into a new business without some kind of
transition period.

You may find that you'll need to continue working your
regular job and work your new homesteading business at the
same time.

Don't worry, it won't be this way forever.

However, you need to accept the fact that most successful
business owners have to do this.  This means long hours and
less time with your family.

This is why it's so important to have full spousal support, at
the beginning!

I've been that spouse who was at home with little ones all day
and evening, while my husband worked to build our business.
If we didn't have unity, I'm quite sure arguments would have
been an everyday occurence.

Be sure to do what you can to get/stay healthy so that you
can handle the long hours and stress.  Drink plenty of water,
eat well and sleep when you can.

You might even want to check with your Doctor and make
sure you're in good enough health to handle the stress for a
while.

Making a Transition Plan



Establish a "Bare-Bones" Budget 

and Stick to it!
When I talk to people about how little we lived on, while we
were  building our business, I don't think they believe us!

But let me tell you, we pinched every penny until it screamed!

Looking back on that time, I'm so glad that we understood what
was necessary to make a new business work.

Both my husband and I came from entrepreneurial families, and
we knew what was involved. 

No business owner needs the added stress of unnecessary
expenses, at a time when every dollar counts!

Sit down with your spouse and put together a workable budget.

Include the basics, only!

Forego eating out, going to movies and shopping for clothes!

Shop at discounted grocery stores.

Every single cent that can go to your bottom line, especially
while you're trying to get your business off the ground, must!



chapter
Finding Your Niche

3



Finding your business niche can be as easy as defining your
passions.

If you love beekeeping, as I do, it makes sense to find a way to
make money with my bees.

If you love raising chickens, then you would probably enjoy
selling eggs and meat.

But finding your niche within the market that surrounds you will
take a little research on your part.

Say you love beekeeping, but there are quite a few beekeepers in
your area and the market is saturated with bees and bee
products.

Finding Your Niche
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Unless you can bring something new to the bee market, something
that no one else offers, you should probably look for another niche.

"Supply and Demand" is the first principle of economics and it's still
true today.

You would do well to search for gaps in the marketplace. 

Try to find something that your area needs and then look for a way to
fill that need.

On the website localharvest.org, you can enter your zip code and
check out all of the farm products that are being offered in your town.

This is a great way to look for gaps in the market.

My husband and I were at a local festival this weekend, and of course
there were lots of vendors there, all hoping to make some money that
weekend.

The number of duplicate businesses there was disappointing.  I think I
counted 6 soap businesses, about 4 honey vendors and countless dog
accessory stands!

None of these folks were making the money that they should have
been making for the time and effort!

You've got to do the research and find the gaps in the markets!
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Also, look for growing trends in the agricultural market
nationwide.  Do your research!

What are the latest trends that people might buy from
you?

Also, consider the demographics of your area.  Are there a
lot of senior citizens?  Or are there more young families?

What are these buyers looking for and how can you
provide it?

This is your commission, to find out what types of
products and services your area needs and is willing to
pay for.

Cottage Industry Laws

Trends
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 When decided on a niche, it's important to research the
Cottage Food Laws for your state and abide by them.  

This may narrow the field in terms of niche ideas, but you'll
want to know what's legal in your state before you get too
deep into your planning.

 

https://www.pickyourown.org/CottageFoodLawsByState.htm#:~:text=State%20Departments%20of%20Public%20Health,local%20state%20department%20of%20health.


chapter 4
Discovering Trends



National Trends
In addition to local trends, you'll want to research national trends.

As of now, there are 4 important trends in our country that you could build
a successful homesteading business from

Trend #1 -The American
Population is Aging
In 2020, nearly 17% of the population will be over the age of 65.

By the year 2050, this number will continue to rise to 22%.

Prior to Covid-19, grocery stores and restaurants were already providing
delivery of their products.  

Why?

Because as people age, they are not as likely to venture out to shop for
themselves.  These folks are willing to pay even a little more for their
groceries to be delivered or ready for pick-up.

Enter Covid-19.  

Now, it seems that every business is in the "delivery/ready for pick-up"
market!
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This "red hot" trend is likely to stick around for many
years to come!  

A new business would be crazy to not capitalize on this
growing trend!

Also, consider the fact that many jobs and businesses
have been lost, and are NOT coming back, during the
pandemic.  There's never been a better time than to
build a business and be your own boss!

Trend #2 - Local is HUGE!

It seems that everyone is into local food right now!

Restaurants, grocery stores, publications and TV
shows are all on the "local food" bandwagon!

People are more interested, than ever before,
about where their food comes from!

What a great time to get out there and share your
farm's story, passion and product line!
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Trend #3 - People are Becoming More
Comfortable with Out-Sourcing Chores

 
 

Did you know that an American household is willing to "out-
source" up to 40% of their maintenance and/or chores?

Buyers in your area are looking for someone to do their
chores for them and it might as well be you!

People want to be served and they are willing to pay a
premium price for it!

Folks work hard all week and they're tired!  Today, people
are looking for convenience!

They are also looking for healthy foods to be delivered to
their homes, without having to go out and shop for it.

Remember, over 40% (and still rising, I'm sure) of people are
willing to pay for someone to do their errands and chores!

You would be wise to capitalize on this trend as well!
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Trend #4 - Covid-19
 

And then there's Covid-19, which changed the way people do
business, virtually overnight.

While the virus brings a lot of new precautionary and restrictive
measures for business owners, it also opens up a whole new
world of on-line business opportunities!

The American public has become accustomed to spending their
money on-line!  They also expect to "pick-up or/have it
delivered".

This eliminates the need for a "bricks and mortar" location,
which frees up the business owner's money to invest in
equipment and supplies!

This opportunity to run a "location-less" business is what a lot
of young, millennial entrepreneurs are building their futures on!  
You can do it as well!

I can already hear you saying that you're not good with
technology, but I'm going to try and help you overcome that
fear.  

It's easier than ever today to get a simple Facebook business
page up and running!  We'll cover that in coming chapters.
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Understanding Passive vs.
Active Income Streams

Let's take a look at what the differences are between
"passive" and "active" income streams.

Say you decide to let someone park their RV on your
property for a  monthly fee.  This is a perfect example of a
"passive" income stream.

It's called "passive" because once the initial transaction has
taken place, you do virtually nothing from that point forward
to earn the income.

Passive Income Streams Ideas for the Homesteader include:

Recreational leases - Your property could be rented out for
camping, fishing, hunting, trails, etc.  Many of these
agreements take place between friends and neighbors and
require little more than a handshake and an exchange of
money.

Storage - You could lease out a building or even just an
outdoor space to store boats or campers.

We rented space in an outbuilding on our property for a
friend's camper, and made $75 a month doing nothing.
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Water or Mineral rights - If your property has an
abundance of ground water, you might be able to sell the
rights to the local municipal water company.  

Likewise, if your property has oil or natural gas, an E&P
company could be interested in purchasing those rights
from you.

Information Towers - It is possible that if your land
possesses the right qualities of altitude, a cellular phone or
radio transmission company might be interested in leasing
some of your property.

There is much to learn about these types of business
ventures before you dive in!  As always, check with local
laws and ordinances, talk with your insurance agent and
read more about passive homestead income here.
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Active income sources are the lifeline of your homestead
business.

Being available with goods and services all year long will keep
you in people's minds when they need something.

Pursuing active income sources will require that you bring
your "A" game.  

You'll be dealing with current customers and looking for new
ones all of the time.  It's important that you present yourself
like someone who takes their business seriously! 

Always have business cards to hand out and look into people's
eyes when you shake hands.  Make a point of jotting down their
names and contact information, in order to follow up with
them.

Developing a 12-month business and service plan will not only
create consistent income for you, but also shows people that
you're not just a "fly-by-night" business.  You're part of the
same community.

Take some time to really study these next few pages of
business opportunities and ask yourself which ones could fit
your personality and skill levels.  

Active Income
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January - Firewood * Start beef calves * Sell Jams and
Jellies * Cater Office Meetings or Super Bowl Parties
with Food Products * Snow Removal * Boat or RV
Storage * Prepare Tax-Returns (with proper training) *
Start chicks/lambs to sell for Easter dinner * Build
Coops or Chicken Tractors to Sell * Start a Herd-Share
Business

February - Start Flower and Vegetable Seedlings
indoors for a big Sale in May (Mother's Day) * Snow
Day Childcare for Working Parents * Handyman
Services * Teach Classes to Home school Groups * 
 Chainsaw Work * Farm Sit * Take Honeybee Nuc
Orders * Make and Design Custom Bee Hives *
Promote Your Valentine's Day Product and take Orders
* Start Chicks to Sell at 4 Months as Layers * Raise
Grass-Feed to Sell  in Fall

March - Sell Micro-Greens to local restaurants * Make
and Sell Medicinal Salves and Lotions * Make Hand-
Crafted Soaps * Breed and Sell Animals for 4-H * Start
Baby Broiler Chicks to Sell in 8 Weeks (Check your
local laws) * Generate Interest in Your CSA * Make
Your Own Brand of Beer to sell.



April - Start Hatching Interesting Breeds of Chicks to
Sell (Heritage breeds usually do well) *Take Orders
for Thanksgiving turkeys and Start Them * Sell Bee
Nucs * Generate Interest in Your Upcoming Plant
Sale by Posting on Facebook Business page and
Sending to Your Email List * Make Shelf-Stable
Products from Spring Crops (Asparagus,
Strawberries) * Make and Sell Canning Labels on Etsy
* Ask Clients for Referrals * Start a Lawn Mowing
Business and Start Looking for Customers * Take
Orders for Your Gorgeous Mother's Day Gift!

 
May - Get Ready for and Advertise for Your
Upcoming Plant Sale * Deliver Mother's Day Gifts *
Start Mowing, Tree Removal, Wood Chipping * Sell
Mulch * Hauling * Wedding Venue * Make Wedding
Cakes *Take Wedding and Graduation Photos to sell
* Grow Wedding Flowers to Make into Bouquets to
Sell * Do Garden Tilling * Rent a Room or Part of
Your House with Air BNB * Start Making Jams and
Jellies to Sell and Take Orders * Farm-Sit for Others *
Start Crafts to Sell in December. 



June - Pick up New Mowing Clients from
Referrals * Make Cheese from Goat's Milk to Sell *
Board Horses * Create a Short Summer Activity
for School Children and Home Schoolers *
Prepare for Berry Season by Letting Clients Know
What Kinds of Jams You'll Be Making, Take Orders
* Advertise and sell Layers from February.

July - Do Pig-Roasts for Clients and July 4th
Parties * Start Selling Garden Fresh Fruits and
Vegetables, without Overhead, to existing Clients
and with a Front Yard Stand * Organize a "Farm-
to Table" Event * Continue to Ask Clients What
They Need and Want * Do Honeybee
Presentations to Local Daycare Centers and Bring
Your Honey to Sell * Start "Dog Poop" Collection
Business (very lucrative!) * Set Up a Small Petting
Zoo and Advertise to Local Daycares (They are
Always Looking for New Activities!)

August - Harvest and Sell Honey * Sell Apples and
Apple Products Like Apple Butter and Apple Cider
* Breed LGD forPuppies that will Be Ready for
Homes Around December, great Christmas gift!



September - Create an Etsy Shop and Sell
Handmade Crafts * Start Making Printable
Downloads for Etsy * Promote Your Baked Goods
to Your Existing Clients and Potential Clients.

October - Have a Corn Maze on Your Property *
Bale and Sell Hay and Straw * Start a Transcribing
Business for Doctors/Lawyers * Begin a
Proofreading Business * Become a Virtual Assistant
* Start Scoping.

November - Rent a Table at a Well-Attended Craft
Show and Sell Your Products * Prepare to Butcher
Thanksgiving Turkeys * Let Clients Know What
You'll Be Selling as Christmas Gifts * Sell Your LGD
Pups * Become Registered and Give CCW Classes

December - Sell "Cut Your Own" Christmas Trees,
Garland and Wreaths * Make and Sell Gorgeous
Christmas Gift Baskets with your Proprietary
Products (Employers are Always at a Loss for What
to Get Their Key Employees!) * Offer Unique Gifts
on Etsy and Facebook Business Page for Under
$20.



What Ideas Fit Your 
Niche, Passion and Marketplace? 

Topics that I want to do research on:

*January
*February
*March
*April
*May
*June
*July
*August
*September
*October
*November
*December
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Creating a Proprietary Product



Many of today's most successful businesses got started
with a special family recipe.

Kentucky Fried Chicken and Paul Newman's Salad
Dressings comes to mind, but there are hundreds of
unique family recipes that have been made into
successful businesses.

Paul Newman used to give his friends a bottle of his
special recipe salad dressing every year for Christmas.  
His friends just raved about it and encouraged him to
market it!  The rest is history!

Do you have a special recipe for something?  Perhaps it
was passed down through the family?  You could be
sitting on a great idea that just needs to be developed
and marketed!

I live in a small town.  When we moved here, I found it
quite humorous how people would be referred to as
the product they were most known for.

Create Your Own 
"One of a Kind" Product
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For example, I kept hearing about a woman
who was referred to as "The Jam Lady".

No one seemed to know what her name was,
but everyone knew that she was the one to go
to for awesome jam!

There is also a "Cake Lady" in our community!  
She made specialty cakes from her home and
had a good business going.  Then she opened
up a bricks and mortar store in town.  After a
few years, she went back to making cakes in
her home, with a small sign in her front yard!

Another woman in town had a successful
soap-making business.  She was so successful
that she decided to open a bricks and mortar
shop in an upscale shopping area.  

Everyone has "That Guy or Gal" in their towns.  
You want to be "That Guy"!

What can you bring to the marketplace that is
completely unique?
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 The Beer Guy - Hand-crafted beer is extremely
popular these days.  You could grow your own
hops and create your own brew!
 That Famous BBQ Sauce - There is a very
popular restaurant in Cincinnati called "The
Montgomery Inn". They are know for their famous
BBQ sauce!  "Montgomery Inn" BBQ sauce can be
found at most local grocery stores in the
surrounding area! 
 The Candy Lady - Esther Price Candies began
with a woman who needed extra income and
created delicious, handmade chocolates from her
kitchen.  Today, Esther Price Candy can be found
most anywhere.
 The Jam Lady - Again, this was a woman who
lived in my town, long before I did.  I still do not
know her name, and I think she may have even
passed!  But she is still well-known as "The Jam
Lady" and everyone seems to know where her
house was.  This would be a good opportunity for
someone locally, to take her place with a great
line of homemade jams!
 The Chicken Lady -  She is another local woman
who is known for breeding unique lines of
chickens.  Once again, she is THE person to go to
if you're thinking about buying chickens.

1.

2.

3.

4.

5.
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There is so much opportunity out there in the
marketplace for unique products, recipes and
services!

Do some thinking...

Are you aware of a delicious family recipe that you
could turn into a business?

Do you possess a special skill like knife-making, ice
sculpturing, dog training/breeding or landscaping
that no one else offers in your area?

Let me ask you a question....

Would you be willing to pay more for a product,
because of it's high quality, but to also be able to say
that you got it from "That Guy"?

Most people would.  

This is what you're going for!  People get bored with
the same old products and services after a while.  

You can "WOW" them with the special product that
only YOU can bring to the marketplace!
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Many times, people get hung up when letting others know what
they do for a living.  But think about it, you're simply sharing what
you love to do!  

Ask folks what THEY do for a living, they will usually ask you
about how you make a living in return.

My experience has been that people's ears perk up when I let
them know I'm a small farmer.  

They say things like "OH!  I have such wonderful memories of
spending time at my grandparent's farm when I was a child!" or
"I've always wanted to live in the country/grow my own
food/have bees, etc"!

My experience is that people are eager to know what goods and
services you offer!  

Make sure you have an amazing business card to give them!

How to Find Clients 
The "Everywhere You Go" Approach

Most of us have a sphere of influence that
we come in contact on a regular basis.

Everyone from doctors, dentists, coaches,
parents, places of worship, school and even
your neighbors are potential customers!

Natural Conversations 



I love to do business at offices!  

Offices are usually full of women, who typically buy the food for their
family, and who are very likely to be interested in your food products!  

Another major benefit (to you!) of selling to people who work in offices is
that for the most part, they are stuck there all day, serving their clients.  
Shopping can become a real challenge to those who work 8-5!

Here, again, is another opportunity for you to serve your customers by
delivering your food products to their offices.  This saves them time and
energy!  Even if your products cost a bit more, it's worth it to them!

Get the receptionist's name and ask if it would be ok to follow-up with her
in a few days. Don't push too hard at your first mention, let them chat
about you after you leave.

Make an attractive business card/brochure that people are likely to hang
on to. 

Make a point to follow-up with the receptionist in a few days (by phone)
asking for her by name.  

DO NOT BE A PEST!

You will quickly drive people away if they think you're going to "pitch"
them every time they see you.

Let people know what you do for a living and they will remember.

Doing Business with Office
Workplaces



The "Everywhere You Go" Approach
Every good business person knows that everyone is a potential
customer.  Casually mention what you do and you'll find that people
will ask for a business card!  

School

Secretaries - take them samples.
Parents you sit by at games - If
you're sitting next to potential
clients and you already "know"
each other, casually share about
your day, ask about their day as
well.

If you have a child or grandchild in
school, take advantage of it!

Remember, the goal is to just "share"
casually about what you do.  The
sales will come.

Your Community

 
Advertise in local papers.
Participate in local festivals.
Sponsor a school team and get
your company's name on their
jerseys.

If your town allows it, consider
putting a small sign out front with
your business name and website. 

Everyday Errands

The lady at the bank drive-
thru.
The librarian.
The cashiers at the gas station.
The barista at the coffee shop.

Think about the people that you
see during a week's time. 
 Everyone you run into is a
potential client.  

Medical Professionals

Pharmacists
Dentists and staff (Mine buys
jams and honey)
Physicians and staff
Physical Therapists
Orthodontist (mine buys honey)
Optometrist (mine buys my 
 honey)

One thing common to most health care
professionals:  they're stuck in an office
most of the day and it's easy to share what
you do.
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Doing Business in a Slow Economy

Regardless of what life throws at us, good business people learn
to roll with the punches.

Adapting to current market conditions is what separates the
successful from the "not-so-successful" businesses.

Who could have predicted that we would be trying to do
"business as usual" while dealing with a pandemic in 2020?  

Absolutely, no one!

However, the pandemic has created conditions that could
benefit homesteading businesses tremendously!

People have become much more accustomed to doing business
on-line, now.  Customers have also come to expect "delivery" or
"curb-side" pickup.

This evens the playing field between large and small businesses!  
The "bricks-and-mortar" businesses lose their advantage when
everyone is playing by the same rules!

The potential of on-line ordering and delivery is enough to
launch a new homesteading business...right in the middle of a
pandemic!



What character quality describes you and your work ethic?
Is there a respected family member who's name could be
included?
Does your state have a state tree or bird that you use?  In
Ohio, the Buckeye tree is used is many business names. 

Let your name reflect the passion behind your business.

Given that just about everyone is on Facebook, a business
page makes it easy for people to find you.
Facebook gives you constant access to your clients and
followers.  This allows you to announce new products and
services!
Facebook also allows you to directly message your clients!

While setting up a website will be the topic of future updates,
a Facebook Business page will do for the time being.

How to Set Up a Facebook Business Page

Naming Your Business
It's the Heart of Your BusinessThe name of your business is important!  

Facebook Page
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New business owners can get hung up here, but today,
it's super easy to accept payments from your clients!

Personally, I like Pay pal, Stripe and Venmo.  Paypal has
been around forever and allows you to take credit
cards.  

Stripe allows you take any credit card as well.

 Many people have Venmo accounts, which makes it
easy to pay and receive money.

Cash works too!

Heck, I was at physical therapy after surgery one day
and was asked if I had any honey to sell with me. 

Of course, I had been telling "bee stories" while I did my
therapy, it was just a natural extension of me.

I just happened to have some honey in the truck.

 Within minutes, through Venmo, I had sold and been 
paid for honey.  Talk about passive income!

Create a Simple Way to
Accept Payments
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 Reduce Your Overhead
 Pay off Debt
 Stick to a Budget
 Find Your Niche
 Create passive and active income
 Be full-service
 Be "That Guy"
 Find good clients
 Name Your Business
 Social Media pages
 Establish payment methods
 Work with a good tax accountant

Creating  your own homestead business is one of the
most empowering endeavors you can undertake!

Here's a recap:

1.
2.
3.
4.
5.
6.
7.
8.
9.

10.
11.
12.

You'll never work harder in your life, but you'll do it
with a smile on your face and in your heart!

Did you enjoy reading this book?  I would appreciate
a quick review, if you wouldn't mind!  You can
contact me at kelly@gentlysustainable.com

What's Holding You Back?





a very
important
tip or trick
goes here

using a full page for a quote, tip or trick really draws attention to it. It

will also be something that they remember or place on their wall. 



small title
Helpful Subtitle Goes on this Line

Cras semper auctor neque vitae

tempus. 

Eget est lorem ipsum dolor sit

amet consectetur adipiscing elit. 

Id interdum velit laoreet id donec

ultrices tincidunt. 

Lorem ipsum dolor sit amet,

consectetur adipiscing elit, sed do

eiusmod tempor incididunt ut labore

et dolore magna aliqua. Praesent

semper feugiat nibh sed pulvinar

proin gravida hendrerit lectus. 

Scelerisque felis imperdiet proin

fermentum leo vel. Magna sit amet

purus gravida. Elementum curabitur

vitae nunc sed velit. 

When you do have a lot of

text on a page, break it up

with headings and bullet

points.

Author Name | Page Number

Cras semper auctor neque vitae

tempus. 

Eget est lorem ipsum dolor sit

amet consectetur adipiscing elit. 

Id interdum velit laoreet id donec

ultrices tincidunt. 

Lorem ipsum dolor sit amet,

consectetur adipiscing elit, sed do

eiusmod tempor incididunt ut labore

et dolore magna aliqua. Praesent

semper feugiat nibh sed pulvinar

proin gravida hendrerit lectus. 

Scelerisque felis imperdiet proin

fermentum leo vel. Magna sit amet

purus gravida. Elementum curabitur

vitae nunc sed velit. 

When you do have a lot of

text on a page, break it up

with headings and bullet

points.
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"Inspiring Quote Goes Here.

Keep your reader motivated" 
- Author



chapter title
Helpful Subtitle Goes on this Line

Lorem ipsum dolor sit amet,

consectetur adipiscing elit, sed do

eiusmod tempor incididunt ut labore et

dolore magna aliqua. Ut enim ad minim

veniam, quis nostrud exercitation

ullamco laboris nisi ut aliquip ex ea

commodo consequat. 

Duis aute irure dolor in reprehenderit in

voluptate velit esse cillum dolore eu

fugiat nulla pariatur. Excepteur sint

occaecat cupidatat non proident, sunt

in culpa qui officia deserunt mollit anim

id est laborum.

Non quam lacus suspendisse faucibus.

Aliquet nec ullamcorper sit amet risus.

Magnis dis parturient montes nascetur

ridiculus. Sit amet commodo nulla

facilisi nullam vehicula ipsum. Facilisis

sed odio morbi quis commodo odio

aenean sed adipiscing. Facilisis sed

odio morbi quis commodo odio. Sit

amet nisl suscipit adipiscing bibendum

est ultricies. Nisi lacus sed viverra tellus

in hac. Ac tortor dignissim convallis

aenean. Donec enim diam vulputate ut

pharetra sit. 

Author Name | Page Number



heading here
Helpful Subtitle Goes on this Line

Lorem ipsum dolor sit amet,

consectetur adipiscing elit, sed do

eiusmod tempor incididunt ut labore et

dolore magna aliqua. Ut enim ad minim

veniam, quis nostrud exercitation

ullamco laboris nisi ut aliquip ex ea

commodo consequat. 

Duis aute irure dolor in reprehenderit in

voluptate velit esse cillum dolore eu

fugiat nulla pariatur. Excepteur sint

occaecat cupidatat non proident, sunt

in culpa qui officia deserunt mollit anim

id est laborum.

Author Name | Page Number

Non quam lacus suspendisse faucibus.

Aliquet nec ullamcorper sit amet risus.

Magnis dis parturient montes nascetur

ridiculus. Sit amet commodo nulla

facilisi nullam vehicula ipsum. Facilisis

sed odio morbi quis commodo odio

aenean sed adipiscing. Facilisis sed

odio morbi quis commodo odio. Sit

amet nisl suscipit adipiscing bibendum

est ultricies. Nisi lacus sed viverra tellus

in hac. Ac tortor dignissim convallis

aenean. Donec enim diam vulputate ut

pharetra sit. 



little title with color
Helpful Subtitle Goes on this Line

Cras semper auctor neque vitae

tempus. 

Eget est lorem ipsum dolor sit

amet consectetur adipiscing elit. 

Id interdum velit laoreet id donec

ultrices tincidunt. 

Lorem ipsum dolor sit amet,

consectetur adipiscing elit, sed do

eiusmod tempor incididunt ut labore

et dolore magna aliqua. Praesent

semper feugiat nibh sed pulvinar

proin gravida hendrerit lectus. 

Scelerisque felis imperdiet proin

fermentum leo vel. Magna sit amet

purus gravida. Elementum curabitur

vitae nunc sed velit. 

When you do have a lot of

text on a page, break it up

with headings and bullet

points.

Author Name | Page Number

Cras semper auctor neque vitae

tempus. 

Eget est lorem ipsum dolor sit

amet consectetur adipiscing elit. 

Id interdum velit laoreet id donec

ultrices tincidunt. 

Lorem ipsum dolor sit amet,

consectetur adipiscing elit, sed do

eiusmod tempor incididunt ut labore

et dolore magna aliqua. Praesent

semper feugiat nibh sed pulvinar

proin gravida hendrerit lectus. 

Scelerisque felis imperdiet proin

fermentum leo vel. Magna sit amet

purus gravida. Elementum curabitur

vitae nunc sed velit. 

When you do have a lot of

text on a page, break it up

with headings and bullet

points.



heading here

Helpful heading here with color pop
Lorem ipsum dolor sit amet,

consectetur adipiscing elit, sed do

eiusmod tempor incididunt ut labore et

dolore magna aliqua. Ut enim ad minim

veniam, quis nostrud exercitation

ullamco laboris nisi ut aliquip ex ea

commodo consequat. 

Duis aute irure dolor in reprehenderit in

voluptate velit esse cillum dolore eu

fugiat nulla pariatur. Excepteur sint

occaecat cupidatat non proident, sunt

in culpa qui officia deserunt mollit anim

id est laborum.

Non quam lacus suspendisse faucibus.

Aliquet nec ullamcorper sit amet risus.

Magnis dis parturient montes nascetur

ridiculus. Sit amet commodo nulla

facilisi nullam vehicula ipsum. Facilisis

sed odio morbi quis commodo odio

aenean sed adipiscing. Facilisis sed

odio morbi quis commodo odio. 

Author Name | Page Number



At the end of your ebook, thank your reader for going through it. 

You can have a few different calls to action on this page.

#1 - Ask for a testimonial if the book was helpful for them.

#2 - Promote your course, membership or other products.

#3 - Share what the next steps are for them to continue on their journey.

#4 - Have a list of affiliate products that are super helpful for them. 

thank you

Join Today!

Awesome

benefit here!

Awesome

benefit here!


